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Tell it like...it really is!

1) Qvezall, how did ou find your real estate experience with The Ilammer Team?
Fair...Good. Exc ent Why?

2) Did you feel that The Hammer Team always put your Interesat ﬂrst? Can you give any spemﬁc
exﬂmples? \l(eq; .

4) Why did you choose The Hammer Team to help yeu buy or seil your home? U\_
A AENC XU F|ohea o YO RS N Yo e CeCA (A
pa TCC O oo 1'4-'4'1*_ ; ; -

5) How often did 4 meone from™The Hammer Team tallk to you about your needa?

Aseee ) oS *ﬁtral,\\: G (e

6) How rr;aponaivc: were The Hamimer Team to what you told them about your needs? H‘Lm_

T) Think abonut the most recent ﬁ'ansacuon you had with The Hammer team.
Ona sc:al of l[luw) ﬂc. 5 l'u.gh}, how satigfied were ym.i? Why

gl cee Al e —k‘:: dfb th, aof ”J")fw f.lf’]‘"lcj
8) Are The Hammer Team domg anything that you partlcrularly like? Expla;m. \ L@._SE_, Ci_\\ (‘)E"

10) Was there ever a time when you felt uncomfortable, fxustra.ted tineasy, "out of c:ontml" duxmg ﬂ'.llS
prncc:aa? When? Why? How could we have helped?

11) What is the ONE th.m that wotild say to someone who ia tlmlung of using The Hammer "I‘e.a.m
1

as their agents? (- ‘ Naa oy

(e C(V\Fr ﬁﬂ""ﬂ

‘I acknowledge and agree my comments may be shared with other clients, or in The Hammer Tear's Marketing
or Advertising, - Yes, Use my photo. Name R we = Hm\fre Date:




APR/14/2009/TVE 11:02 P Eeller Williams FAY Mo 519 579 0288 P. 002/002

Tell Us Your Story

We &reseo Loowarll, At Some
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Possible Topics

1. Were you aware of the costs of buying a home?
o ‘ — _ = 2. Did you receive consistent up-to-date
Ao & HewE Qui— Mer . WE ot €
‘ . VG 3T s 3. Were “The Hammer Team™ always available
Gesracrms  THe L VSIS SE | % o Thow yon homes?
. = Al & 4. Did you feel any pressure from anyone?
e e 7 Corve Wit 5. Did you feel more inforined & mowledgeable
T\J(E\m . Loe QEf—Enqth Ao S about the market?
6. Did you feel more informed about the process of
INERunaT iy Ao A [ZEavad buying a home?
: , 7. How often did “The Hammer Team” keep in
Cuemp Feeiunb AT THE AGEDT contact?
‘ 8. How did you kmow it was the right home for your
THAT LIE Somde. W vTel, AR waS 9. days to find your home.
— . - 10. How do you feel about your decision?
CAfes. . [Hers WE Goran T st 1i. How did you feel about working with “The
Hammeyr Team?™
I paEET— Ty e 1o Ger— 12, Would you recommend others to use the
; : program? ‘
Scheten (ool  Fee A H'D“M’E = 13. Who do you know is the next most likely person
- ‘ - ‘ to buy or zell a home in the next 12 months?
WE IEE Ser wf wisd Tas 1o 14. Have you actively told them about “The Hammer
: o i ‘ Team?r™
Herr us  Leow. A STME TpAres 15. Have you called*The Hammer Team” and told
them about your frends? '
THAT W&  Wehi— NTEZESTES N | ‘ .
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